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Contributor's Corner  

 
  

 

 

Historically, the behavior of investors can be summed up with one word – irrational. In this 

month's From the Wealth Management Academy article, members of 1st Global Capital 

Markets team discuss ways you can combat irrational fears of investing. In Peer to Peer, Art 

Husami of Husami & Associates discusses why it is better for his clients to have a sole, 

trusted advisor. In The Landscape, Nate Biddick explains why you and your firm could benefit 

from segmenting your client base.  
 

   

From The Wealth Management Academy  

 
  

The 1st Global Wealth Management Academy offers three distinct educational platforms for tax-centric wealth 

management firms, each possessing its own advantages: classroom-based education, Web-based instruction 

and self-study. As part of 1st Global's commitment to progressive, ongoing education, the Wealth 

Management Academy provides the opportunity to attain the knowledge, skills and habits necessary to 

become a highly successful wealth management firm. From The Wealth Management Academy brings the 

academy to you in monthly installments.  

  

   
Beating the Irrational Fears of Investing by Building Trust  

 
  

  

There's an irrational fear of investing that has been building momentum across our country 

since 2008. A recent study from Nationwide found consumers fear investing even more than 

death, with other fears such as healthcare coverage, unemployment and the lack of economic 

stability following in close pursuit.  

Read More...  
 

   

Peer2Peer  

 
  

Peer2Peer is your source for case studies and best practices in wealth management coming directly from your 

colleagues. With experienced advice from your peers within the tax profession, you can glean business-

building strategies and tactics to enhance the wealth management services your firm provides or seeks to 

embrace. Leverage the knowledge of industry leaders to carve your own path to success with Peer2Peer.  

  

   
The Importance of Being the Sole Advisor  

 
  

  

In a perfect world, our clients would choose one advisor to manage all their financial matters. 

But it's a fact of life that many clients spread their money around and work with multiple 

advisors. According to Aite Group, only one of every three clients turns over all of their assets 

to a single wealth manager.  

Read More...  
 

   

The Landscape  

 
  

Welcome to The Landscape, a monthly feature article that provides insights into the wealth management 

industry from a tax-centric point of view. With the economic and tax landscapes constantly shifting, CPA and 

tax firms have a unique opportunity to change how their clients view and manage their economic futures more 

efficiently and effectively. Keeping an eye on The Landscape can help you navigate the road to wealth 

management success.  

  

   
Why You Need to Segment Your Clients 

 
  

 

 

Every business in the world runs into the same problem: limited resources. The choices 

businesses make in applying those resources are paramount to determining the level of 

success you can reach in your business.  

Read More...  
 

   

 

 

About 1st Global 

 

1st Global was founded in 1992 by CPAs who believe that accounting, tax and estate planning firms are 

uniquely qualified to provide comprehensive wealth management services to their clients.  

 

1st Global provides CPA, tax and estate planning firms the education, technology, business-building 

framework and client solutions that make these firms leaders in their professions through dedicated 

professional client relationships built around wealth management.  

 

More than 400 firms have chosen to affiliate with 1st Global, making us one of the largest financial 

services partners for the tax, accounting and legal professions.  

 

1st Global Capital Corp. is a member of FINRA and SIPC and is headquartered at 12750 Merit Drive, 

Suite 1200 in Dallas, Texas, (214) 294-5000. Investment advisory services offered through 1st Global 

Advisors, Inc., an SEC-Registered Investment Adviser. Additional information about 1st Global is 

available via the Internet at www.1stGlobal.com  
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