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Looking to grow your business? Or would you like to retire sometime in the foreseeable future? 
This issue of the monthly AccountingWEB Wealth Management newsletter shares some ways 
to keep your calendar full during the dog days of summer.  

 From the Wealth Management Academy® shows you how periodic reviews can also 
be business builders. They are terrific opportunities to generate referrals, which are the 
most potent way to grow your business. Periodic reviews are also revenue generators. 
The vast majority of clients will have new concerns to address, and the review is the 
perfect opportunity to do so. 

 Want to retire in the next decade? If you lack a sound business succession plan, you 
might have to work longer than you'd like - or struggle through your golden years. Find 
out how to avoid this in Peer2Peer.  

 In The Landscape, I'll explain how adding "wealthcare" services to your CPA firm can 
substantially grow your practice. The lagging distrust of major financial institutions 
following the economic crisis has caused many affluent families to seek alternative 
sources of financial advice and planning services. The CPA profession and its 
independent financial advisors are winning this battle of perceived competence and 
trust at the expense of traditional wealth management providers. 

 

   
From The Wealth Management Academy®  

   The 1st Global Wealth Management Academy® offers three distinct educational platforms for tax-centric 
wealth management firms, each possessing its own advantages: classroom-based education, Web-based 
instruction and self-study. As part of 1st Global's commitment to progressive, ongoing education, the Wealth 
Management Academy® provides the opportunity to attain the knowledge, skills and habits necessary to 
become a highly successful wealth management firm. From The Wealth Management Academy® brings the 
academy to you in monthly installments.  

  

   
How Can You Keep the Post-Tax Season Calendar Full and Clients on 
Target? Periodic Review Meetings  

 

  

  

Periodic client review meetings give CPAs and financial advisors the opportunity to put all 
their tools to work. They're a good way to reconnect with your clients after tax season and 
continue to build and strengthen the relationship you have with each other. Done well, client 
meetings can be productive and rewarding, both monetarily and psychologically. Improperly 
done, they can be a disaster. Here are suggestions for successfully conducting client review 
meetings in a productive and satisfying manner.  
Read More...  

 

   
Peer2Peer  

   Peer2Peer is your source for case studies and best practices in wealth management coming directly from your 
colleagues. With experienced advice from your peers within the tax profession, you can glean business-
building strategies and tactics to enhance the wealth management services your firm provides or seeks to 
embrace. Leverage the knowledge of industry leaders to carve your own path to success with Peer2Peer.  

  

   
Who Gets the Business? Why Succession Planning Is Key for Small 
Business Owners  
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Much has been written about the demographic trends and macroeconomic factors that continue 
to affect succession planning for small business owners. Most of it can be boiled down to three 
key points. First, a great number of business owners approaching retirement are looking for an 
exit plan. Second, the global financial crisis has negatively affected cash flow and diminished 
the profits of many small businesses. Third, a lack of credit availability has limited the pool of 
potential buyers.  
Read More...  

 

   
The Landscape  

   Welcome to The Landscape, a monthly feature article that provides insights into the wealth management 
industry from a tax-centric point of view. With the economic and tax landscapes constantly shifting, CPA and 
tax firms have a unique opportunity to change how their clients view and manage their economic futures more 
efficiently and effectively. Keeping an eye on The Landscape can help you navigate the road to wealth 
management success.  

  

   
Four Reasons CPA Firms Should Consider Putting Wealthcare in the Mix  
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Leaders of market-dominating CPA firms report that the Golden Age for the CPA profession, the 
period of high growth from 2002 through 2007, will not be repeated. Additional revenue sources 
must be sought for CPA firms to achieve profitable growth. I have long believed that CPA firms 
are well positioned to be the dominant providers of comprehensive wealth management 
services in America because defeated Wall Street strategies and deflated insurance brands 
have made CPAs the only remaining advisor your best clients trust.  
Read More...  

 

   

 

 

About 1st Global 
 
1st Global was founded in 1992 by CPAs who believe that accounting, tax and estate planning firms are 
uniquely qualified to provide comprehensive wealth management services to their clients.  
 
1st Global provides CPA, tax and estate planning firms the education, technology, business-building 
framework and client solutions that make these firms leaders in their professions through dedicated 
professional client relationships built around wealth management.  
 
More than 450 firms have chosen to affiliate with 1st Global, making us one of the largest financial 
services partners for the tax, accounting and legal professions.  
 
1st Global Capital Corp. is a member of FINRA and SIPC and is headquartered at 8150 N. Central 
Expressway, Suite 500 in Dallas, Texas, (214) 265-1201. Investment advisory services offered through 
1st Global Advisors, Inc., an SEC-Registered Investment Adviser. Additional information about 1st Global 
is available via the Internet at www.1stGlobal.com  
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